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Jan. 11: A US-sponsored commission held a meeting with government and business officials in
Panama City to explore the possibility of incorporating Panama into the North American Free
Trade Agreement (NAFTA). Myles Frechette, deputy US trade representative for Latin America and
the Caribbean, said any decision to include Panama in NAFTA was in the hands of US presidentelect Bill Clinton. Trade observers suggest that Panama, which is also seeking entry into the
General Agreement on Tariffs and Trade (GATT), must reduce import tariffs on agricultural
and industrial products in order to join any free trade bloc. Jan. 14: Foreign Minister Fernando
Solana said in Paris that the signatories of NAFTA should begin a dialogue with the European
Community (EC) as soon as the treaty is implemented in 1994 in order to avoid a trade war between
the two trade blocs. According to Solana, Mexico must reinforce its contacts with Europe to ensure
continued access to the most advanced technology. Jan. 15: According to the Wall Street Journal,
the Midwest stands to benefit the most of any US region from increased trade with Mexico. The
report suggests that a shortage of capital goods in Mexico creates ample sales opportunities for
manufacturers of machine tools, construction equipment and farm machinery, many of which
are located in the Midwest. For example, Caterpillar shipped 1,200 machines to Mexico in 1991,
compared with only 11 in 1983, when Mexico had tight import regulations. Jan. 17: The Mexican
Workers Confederation (Confederacion de Trabajadores Mexicanos, CTM) proposed to US and
Canadian unions that a common front be created to protect the interests of all North American
workers. According to CTM official Netzahualcoyotl de la Vega, who is also director of the Radio
and Television Industry Workers Union (Sindicato de Trabajadores de la Industria de la Radio y
Television), the subject will be discussed at an International Labor Organization (ILO) meeting
in Toronto in April. A report by the Colegio Nacional de Economistas cautions that NAFTA by
itself will not provide the solution to Mexico's deteriorating infrastructure and the downturn in
its agricultural sector. According to the report, the private sector will have to take the initiative to
introduce new technology, promote quality and efficiency, and pay good wages to attract qualified
workers. For the agricultural sector, the report said the treaty should be viewed as an opportunity
to use resources more productively. The farm sector was urged to specialize production in products
in which Mexico enjoys a comparative advantage. A report by the National Insurance Commission
(Comision Nacional de Seguros y Fianzas, CNSF) suggests that the Mexican insurance industry is
not sufficiently developed to compete with US and Canadian insurance firms under the terms of
NAFTA. The CNSF said spending on insurance premiums in Mexico amounts to the equivalent of
only about US$30 per capita, or 1.3% of GDP. This compares with total insurance spending of US
$1,822, or 8.9% of GDP, in the US and US$1,118, or 5.2% of GDP, in Canada. Cristina Casanueva
Reguart, author of the study, said per capita spending on insurance premiums in Mexico also
falls short of levels in Panama, Chile, Uruguay and Venezuela. Jan. 18: El Financiero International
business weekly reported that three out of four of the nearly 500 business leaders who responded
to a private poll last fall indicated their companies were ready to compete against US and other
Mexican firms under NAFTA. The poll was conducted by the Private Sector Economic Studies
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Center (Centro de Estudios Economicos del Sector Privado, CEESP) in September and October. The
commercial and service enterprises which responded to the survey were located mainly in Mexico
City, Monterrey, Ciudad Juarez, Leon and Merida. Of the companies which said they were not
prepared to compete under NAFTA, 40% cited a lack of technology and 22% blamed comparatively
high prices and low quality of domestic output. Nearly four out of five respondents indicated
NAFTA negotiations had been favorable to Mexico. However, almost 60% said the treaty did not
provide special advantages to their particular economic sector. (Sources: El Financiero, 01/12/93;
Agence France-Presse, 01/14/93; Wall Street Journal, 01/15/93; Notimex, 01/17/93; El Financiero
International, 01/18/93)
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